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Browser Notifications

» Ability to receive on demand notifications from
Xeppo through Windows Notification Centre or
Android Device

» Remove death by email

» Some Common types of notifications:
» Activity and Project Assignment
» Lead and Opportunity Assignment

» Click through straight to Xeppo

= > Find information on this feature you can

search Push Notifications within our Support
Portal

% Google Chrome

Network

Activity

A Hig

%32 AM
6/04/2021

b T B
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e
Key Firm Contacts

Flenders, Homer (2104974)

Home ' Groups / Homer Flenders Group / Clients | W Piatinum | XPLAN | % Xeppo cORE | WxpLan [P

» Ability to create Key Firm Contacts in Xeppo
directly

Connectars «

2% Practice 22 Client ® Dashboards « O Apps ~ i= Details « 0 Request 3 Admin -
» Apply to clients where your source system Practice A KeyFirmContacts
Helpdesk3, Opex
does not cater for Key Firm Contacts within el O =
your business Contact A
Settings

» Only Key Firm Contacts created in Xeppo can

be edited and deleted .
» Further enhancements to adding Key Firm ”

Contacts into Xeppo will be coming in — ’

Quarter 2

ontact Type & =
< > ol 25w
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e
Compliance Fields

Taylor Walker (2154454) e & O el . . .

. » Added additional Financial Planning
Client Compliance A~ Compllance flelds SUCh aS:

» SOA Date

Client Category

» ROA Date
» Date Last Fact Find Signed...

Client Since 18/09/2019 12:00:00 AM
nitial Scope OF Advice

Diate Last Fact Find Signed

AML/CTF Expiry Date

Date &ML Completed

Date FSG Provided >

FSG Current Version

OPEX
h S

Currently mapped from Xplan and only visible
in Xeppo currently, however will be editable

Date First Received Financizl Advice

AFSL Insights

Diate OF Last Signed S04

ate OF Las Signed ROA FSG Warnings '3_5_?:,1:31 39;:093 B 3 5'75:,./..:(2 1004\ ‘,Bf"f"‘} 20193)3 | SOAs last 30 days ' i n th e fu t u re
Jate OfLast Review 9 Revenue last 12 months 6
Politically Exposed Individual Risk Profile @ Adviser Revenue This Period (ex GST) @Adviser Revenue Same Peniod Last Year (ex GST : ROAs last 30 days |
nvestor Risk Profile Warnings ) 10,8 1
rvestor Risk Profile Date 9 ‘; F . | d b d . . h | .
i Vissng FOS Dates | | 3 | T lelds can be used to view against the client
Require Warnings E’ o 4.9% e days o . .
& . " 2.0 . 31K
B 2R L % 2 35 |l (Blank) record and also available through filters in
L sllslsliod N0N 0 ininin =
Mext FD5 Opt-in Date FDS Due Next 30 é o - Activity last 30 days
FDS Opt-in Required Days 201k , = " . e bl Xeppo a nd th rough Ou r AP |
e . o gk R.c‘vcwlo Date P-"ron'.h o . 2 0

FD'S Opt-in Status

FDS Opt-in Subject to Grandfathering

Agreement Signed Date

(Blank)

Deceased
Warnings

Net by Main Revenue

Total FUA

Clients without
SOA's

_(Blank) | oy EmlEs Used in AFSL insights PowerBI report

(Blank)

(Blank)

managed by Opex

{eppo
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» New Xeppo insights report leveraging data

from source systems whilst also leveraging
data based on App usage in Xeppo

Available via PowerBl’s App store

Some key aspects of the report are:

» Revenue Analytics for Client Groups

» New Client and New Business Revenue
insights from our Sales App

» Activity and Workflow insights from our
Activities App

Find information on how you can install this
report you can search Xeppo Insights

lemplate App Installation and Configuration
within our Support Portal

Xeppo Insights PowerBl Report

Date ;
Primary Adviser

Last 12

4 19 020 - 16,

549,225.07 62,743.71 486,481.36 1459
Revenue in Period Revenue Same Perio Revenue Diff No. Groups
89,398.34 71,652.17 17,746.17 (Blank)
Total Lackup Debtors Qutstanding Current WIP

SMSF Holding-

*
Leads & Opportunities "At a Glance”
Total Active Leads New Leads last 7 New Leads last 30 Qualified Leads last 7 Qualified Leads last Closed Leads last 7 Closed Leads last 30
(new! days days days 30 days days days
Top Referrers Last 12 months Top Referrers Last 30 days Lead count by month
Statusz ® Closed @ MNew @ Qualified
s N
- I - Acme widget ¢
o id [ = @
S 5
=3 =]
2 Z &lank
= =
= 7]
[~ o
staki
2020 2020 2020 2020 2021 2021
] 10 o 2 Septen October Nevem... Decemb.. February A
Count of SalesLeadID Count of SalesLeadID Modified Date Month
Total Active MNew Opportunities New Opportunities Won Opportunities ‘Won Opportunities Lost Opportunities Lost Opportunities
Opportunities last 7 days last 30 days last 7 days last 30 days last 7 days last 30 days
Won - Top 5 Referrers (by Ongoing $) Won
Active Pipeline
®initial Value @ Ongoing Value Status @ \Won @ Ongoing Value
@ Initial Value @ Ongoing Value 10K
- 72K
tate A o S - 24K 5
t E 35K =
. 5 rcmeviaser.. [ 2 .
5 n 0.05! - & E £
= Finan H ? 2K £ 2
£ J oo ] & . 3K 5 =
= o 5 = 3
= Defaul eli... || 0.01M __% Google FZK oK E g
P o o
! 0

Initial Value and Ongoing Value 50K
Initial Value and Ongoing Value 2020 June 020 A t 2020 December

Revenue in Period and Revenue Same Period Last Year by Year and Month

® Revenue in Period @ Revenue Same Period Last Year

91K
TOK 69K
50K 45K
I ; I -
K 2§ g 3K 1K 2K 1K
0K e —_—
2 2020 April 2020 May 2020 June 2 2020 2020 2020 2020
August tober Novembe

Revenue in Period and Revenue Same Pe__

2020 2020 July
March 5! Septem.
Date Month

Advice, Opex | 5264082 4360826 96,249.1¢
Costa Filippou 58,768.70 §58,768.7(
Total 190,556.56 358,668.51 549,225.07
16K 16K
21K
2020 2021 2021 2021 Primary Adwviser Wealth FUA SMSF Holdings
Decembe anuar February March -t

2020 August
ActualCloseDate Month

Primary Adviser Fees Provider Total

13791564 256,291.55 394,207.1%

Costa Filippou 65816721.22

T48,582.79
Benham, Craig 337,625.57
Advice, Opex 82,087.31
Total 66,985,016.89
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Ql XeppO Re-Assign Project Participants

(Activities App)

&
3rd P3 rty Apps AFSL App (Opex App)
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e
Re-Assigning Project Participants

» Users now have the ability to re-assign {@PPO ACTIVITIES  Actiitis~  rofecs~ Actions~ acnin - [ 2 '@  Loon-
project participants from one user to another

My Active Projects Details

Results Filter Display

> Th iS Ca n be used if Staff |eave a bUSi neSS Or [Project - Is Template?] [False] AND [Project - Status] In [Active] AND [Project - Assigned to] In [Costa Filippou] (& Reassign Project Participant
staff roles change

Merge Docurent

[l Entity Name Topic Project Stage Project Value Est.End Date Assigned to Assigned toteam Modifi  Export
Cost 05-Mar-2021 08:05:53
Beckham, David Annual Service Program 3rd Quarter $10,000.00 10-Feb-2021 F_?S ? Investrment AM #
ilippou

» Will update all roles for all selected projects
from the Current to the New project
participant

Reassign Project Participant

Choose Records (@ Selected records (2 records selected)

[* You are about to update the participants of the selected projects to a new user. This action cannot be undone!

» Unactioned activities part of selected CuretProfct | CostaFlopou

Participant®

projects can also be re-assigned oot Patipant | ForanTen

Reassign projects’
activities

> YO u Ca n fi n d m O re i nfo rm atio n a bo ut th iS Tick this box to assign open and pending activities to the new project participant.
feature by searching Reassign a Project
Participant within our Support Portal
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.
AFSL App (provided by Opex)

Taylor Walker (2154454) e & O ) . ) . .
» App created to assist Australian Financial Services
MPocte Mt ODutboms- |[EERSSH) SMOcsh-  Drenet Ao o Licensees (AFSL) with managing important adviser
AFSL Details H . .
information such as:
Operations Education . .
Practice/Business/CAR Name™ Primary Coach Designations > AUt ’] O r I Se d Re p res e ntat Ive (A R )/CO r po rate
R ] e Authorised Representative (CAR) details
2delaide Crows Licenseae b opex.com.au 1/01/2020 E > Au C itS

i » Incidents/Breaches
Representative Type Licensee Split FASEA Exam Date Complete > CO m p | a i n tS .....

CAR hd 10.00 3/01/2020 [

CAR Mumber Business Split FASEA Training Complete v

Current Training Details

: » Manage outstanding Incidents/Breaches and

AR Mumber Adviser Split Here are some notes about your current training
details. . . .
Complaints up until resolution
Agreement Date Termination Date
1/01/2018 ]|

e _ » You can find more information about this App by
contacting Opex Consulting at
support@opexconsulting.com.au
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(,

\) New Features

» SharePoint Integration
» Add/Edit Insurance in Xeppo

» Sync Insurance with Xplan
QZ > Additional Data Capture fields as part
of Fact Find Project

P TEVi ew > New Connectors

Educational Series

» Pre Recorded Webinar series focusing
on Knowing your client
» Update to our Support Portal

eppo Know > Run > Grow




e
SharePoint Integration

Client 2 Group

i » Phase 1 (Early Q2) Deliver SharePoint integration:
e Wow Ooumar fumn Dame Nowms Ons Ok | » Select SharePoint site (Your SharePoint instance)
M > Then SharePoint folder where client documents
ooy e exist
e d o » Then look for Xeppo Group code at the end of
e S the folder name to then provide documents in
o i, % T e, o S the documents apps

Documents

& P » Phase 2
;- - » Work through additional requirements for
i SharePoint SRR © s s oy i connection based on user feedback

1 Upload v [H Editin grid view 1& Share <@ Copylink <o Sync ¥ Download ] Add shortcut to OneDrive €l Expor

Documents > David Beckham Group(1328871) > Beckham, David (1600268) > General > CO nta Ct SUpDO/T@XeppO. Com.au |f yo u a re

0 e interested being included as an early adopter for
(W H] _\‘Fee Disclosure Statement_1600269_2021-0...  Afewseconds ago Paul Campbell Draft . . .
our SharePoint integration
@] Merge library -- 2021-01-20 05_57am.docx January 21 Paul Campbell Draft
(g _\‘Xeppo Networth Report.docx A few seconds ago Paul Campbell Draft
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{eppo

Insurance

» Finalise addition of all fields required to
capture Insurance information in Xeppo

» Allow practices to create Insurance Policies
directly into Xeppo

» Aiming to finalise 2 way Sync for Insurance
Policies with Xplan for:
» Adding new Insurance Policies into Xeppo
and syncing those to Xplan
» Editing existing Insurance policies from
Xplan and sending updates to Xplan

Contact support@xeppo.com.au if you are
interested being included as an early adopter for
our Xplan Insurance 2 way sync

Chuck Daily (2000) =3

Insurance

Client

¥  Chuck Dally

=D o o
Al Framiamnt Annual Premiums
Insurance Detail
Client Chuck Diily Provider
Palicy _ Product
Number 23 Name
Paolicy Policy
Status tatu Cramie
Premium’ Pollcy
30000.0000 St 22/02/2021 &
art
Dt
Policy
End Date 4/04/2021 i
Add Insurance Cover
Cover Name (® Cover Description Sumnsured <)
Mam Deescrip 10 L Da
4 - L [ :'_5 Ld
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Additional Fact Find Data

David Beckham Group

Groups / David Beckham Group / MetWorth

% Bulk Tune Data

Current Net Worth

$62.14M $65.12M

Assets and Liabilities

Createtianiiy Em

Drag a column header and drop it here to group by that column

O Type & Account ¥ Classification ¥ Name

O Asset Personal Property Spain holiday house
O Asset Personal LifeStyle

O Asset Personal LifeStyle

O Asset Personal LifeStyle

[ Liability Parsonal Non-Deductible debt 111-111-111111-111-111

2 Fine Tune

Total Assets

% Report
Total Liabilities
$2.98M
@ Value ® SubType ¥ Category @ Owner @ Exclude

£45,000,00000 Asset Beckham, David

David Beckham Group

Home / Groups / 1328871

22 Practice 22 Group @ Dashboards ~ 2 Members 0 Apps ~

Profit and Loss for David Bec

Client Name Income (YTD) Expenses (YTD) Net Profit (YTD)
Beckham $37,838.15 $37,838.15
Investments
= $37,838.15 £0.00 $37,838.15
Income (RTM)
= IIIIIIIIIIII
N e
Income Expenses
Income YTD
Client Name Description
Beckham Investments Advertising

Everything is allocated!

l Valuation Date ® IsJoint @ IsDuplicate @ Connector @

27/01/2021 Xeppo CORE Edit

(% omes | S [ 1 ] 95er IO
= Details ~ 0 Request L Admin ==

Profitand Loss (YTD) =

Income $37,838.13

Less Cost of Sales $0.00

GROSS PROFIT $37,838.15

Plus Other Income $0.00

Less Expenses $0.00

NET PROFIT $37,638.15

= Gross and Net Profit (RTM) =

M Gross Profit

Met Profit
2458k
819k

‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘‘

Amount

$2,272.73

» Add additional fields for the following data

entry points:

» Assets (Lifestyle assets only)
» Liabilities

» Income

» Expenses

Firstly look to add the additional fields and
ingest the data from source systems

Secondly allow practices to add data for the
above directly into Xeppo and edit existing
data

Lastly we will be looking to sync this data back
to Xplan once edited in Xeppo

{eppo
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New Connectors

{eppo

adviserlogic

» Adviserlogic
Client Details
Portfolio
Assets
Liabilities
Insurance
Dependants

VYVVYYYVY

> Netwealth Connector
> Client Details
» Portfolio Holdings

| netwealth

e

Midwinter

a Bravura company

> Midwinter

YV VYVYYVYYVY

Client Detalil
Portfolio
Assets
Liabilities
Insurance
Dependants

S

Know > Run > Grow



App Enhancements Focus

{€pPO SALES  teats~  Opportunities -

» Continuously working on enhancing our Core

Applications

» Over the Quarter we will be mainly focusing

on enhancements to the:

» Activities App (inc. Projects), and

» Sales App

> We will also look to make some

minor enhancements to the:
» Marketing App, and
» Net Worth App

Activities v

Search v Admin + Search Leads and Opportunities...

Hi Costa

Lead Generation

Count (RTM)

Opportunity Generation
Count (RTM)

30

25

{e ppo ACTIVITIES  Activitiesv  Projects v Actions v Admin v Search Activities... Q
MergeDocument AsTempIate

New Client
$5,000.00

Home / Projects / Bruce Smith Group

Bruce Smith / New Client

m ea—

28 Details @ Project |8 Overview £} Configuration
Results Filter

All
Stage Flow Activities

4 Linitial Meeting [T

4 Stage Trigger
4 i= Book meeting
4 iE Prepare meetingfile

8 Meeting note from

Client Meeting
4 i= Strategy develop

& Follow up me¢

i= Book meeting

B Client Service Manager
© Completed: 04-Sep-2020
& 0 Documents

31 action

i= Client Meeting
= Adviser

© Completed: 22-Dec-2020
@ 0Documents

>3 Actions o
v = . v
i= Prepare meeting file
= Admin
© Completed: 24-Nov-2020
&0 Documents
Completed Completed
v = v
i= Strategy development
= Adviser
© Completed: 04-Mar-2021
&0 Documents
2 notes
Completed Completed

2 CostaFilippou

P Meeting note from client me...
2

© Completed: 22-Dec-2020

@ 0 Documents

31 action
Completed

=] Follow up meeting (if require...
= Adviser

O Due: 04-Mar-2021

@ 0 Documents

4 ’ 2 Costa ~

=

& Investment v

Active Opportunities by Pipeline
Estimated Value (RTM)

Finance

Default Pipeline

Insurance

Investment Advice

Fencepienng _

a& N} NS e e N N N N

{eppo
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e
Educational Series

@ Xeppo Support Centre > Xeppo User Guide

» We will be looking to release a series of pre-recorded webinars

which we will release to the network over the Quarter
XEPPO USER GUIDE

Xeppo user documentation. () Xeppo Support Centre > Admin User Guide

» We will be looking at releasing the following:

User Series Training Webinars

. Session 1: Xeppo Core ADMIN USER GUIDE » Understanding your Connectors
e Keppo Administration documentaton requires afogin > PowerBI Master Class Series incorporating a basic and
+ Session 4: Actvites Admin Series Training Webinars advanced webinars to allow you to build your own custom
S . Session 1: Matching & Grouping PowerBl reports using your data from Xeppo
D > Formstack Documents Master Class Series incorporating a
. Session 4: Fee Categories peginner and advanced webinars to allow you to build your
o own custom coded and email templates
» Xeppo Insights PowerBl webinar
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.
Support Portal Update

» We will be re-vamping our Support Portal to make it
more user friendly

How can we help?

» We will be reviewing our current content and

updating existing and creating more educational
material online

» We will be looking to include Step by Step
instructional guides and related video content (where
possible) to ensure that we deliver educational
material to cater for all learning styles

eppo Know > Run > Grow



Questions?
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